
 

 

 

 

 

 

Marketplace Competition 
Each breakthrough was quickly answered by a competitor’s counterpunch. 

Emergency Preparedness and Survival companies bet entire futures on; We have the 

answer.  We can protect you and the world.  Buy from us today, etc. not knowing clients. 

Analysts called it the Survival war global struggle over how people will survive the world 

around them given all the variables associated with this topic for centuries, and for 

centuries to come. 

And then, quietly at first, came the announcement that made even hardened skeptics stop 

scrolling.  One that doesn’t just improve existing survival products and services with 

incremental changes but potentially collapses the battlefield entirely to capture hearts 

and minds with real scientifically proven solutions for everyone! 

 

New Technology THAT CHANGES EVERYTHING FOR EVERYONE!  Because disasters 

affect everyone on earth one way or another, immediately or in the future! Everyone 

shares the same air, water and other natural resources worldwide.  

 

          

 



 

 

Our company offers latest scientific survival information so everyone can make 

informed decisions about their own or other people’s survival they help.  Clients bring the 

problem; we deliver the solution giving peace of mind (positive feelings) directions to 

clients that they can Survive Anything once Properly Prepared.  

 

And companies across Asia, Europe, and North America, one question started circulating 

with unusual urgency: If this works, what happens to everyone else in the industry? 

 

The new holistic survival system is not a partial answer, it is a 20-year endeavor of 

Research and Development for Best Solutions to Complex Survival Concerns everyone 

faces, even you. 

It is a next-generation revolution architecture—a all-new evolution so far removed 

from current designs that insiders stopped calling it an iteration at all.  

Instead, they referred to it as a reset. 

At its core, the new technology rethinks three constraints: 

One, that has defined the survival products era: types of products, and their associated 

weight, and size of these products which reflects to date all other companies’ inability and 

limit their products and services to be truly useful, effective, and successful in all types of 

disaster and chaos. To which and why they are not! 

Two, Survival products improve slowly, tied to new materials coming online and global 

supply risks. 

Three, Manufacturing scales only as fast as sales are secured and factories can be built to 

fulfill their need.  



 

 

But now we have attacked all three issues stated at once. 

We have made a foundational change in how people obtain and use Basic Survival 

Elements for Refuge, Water, and Food.  Plus, clean breathable Air.  That can now be scaled 

worldwide by many different companies and nations for immediate use and benefits. 

It is a holistic shift. Going from “confusion to reliance” with latest scientific knowledge 

and applications. 

Inside the industry, the reaction is immediate and uneasy when known, if competition 

doesn’t align and join current technology, which is open to all companies and people, as 

we enter production as described, competitors may face a brutal choice: license, partner, 

or fall behind, or even go out of business being no longer relevant! 

Engineers who reviewed early technical breakthroughs reportedly described the system 

as “disruptive at the physics l” Executives at rival companies will probably cancel public 

appearances, with inferior products that customers and clients will no longer want once 

they know of our holistic survival products and services that are available and at a 

reasonable cost. 

Supply chain partners will want to work with us for future contract sales due to our high 

volumes, longevity, and secure low risk deals. 

Less cost when everything is bundled together in one package for one person at a time, 

than in a piece meal way. 

Fewer components when designs are conceived and built to do multiple tasks. 

Shorter pathways from manufacturing to consumer when planned properly. This alone 

would have been enough to rattle the market. 



 

 

But the deeper shock comes from not only new materials used and the speed of 

manufacturing, but from business strategies deployed like the likes of AI for marketing 

and sales.   

Sources indicate our one stop shop, and holistic design significantly reduces reliance 

on many different manufacturers’ products, a long-standing choke point in survival 

materials, when picking and choosing components from all most unlimited sources 

worldwide causing much confusion in the industry from the so-called Subject Expert Sales 

People.  

These moves don’t just cut costs, it undercuts entire geopolitical strategies built around 

survival control of products from Governments, Non-profits and For-Profit, Charity, and 

Emergency Preparedness Organizations.   

It weakens the leverage of suppliers who have dominated the Survival supply chain for 

years and control costs. 

And then there is manufacturing. 

Instead of requiring massive, specialized plants, the new architecture is designed for 

modular, distributed production.  Components can be produced closer to final assembly, 

reducing logistics overhead and accelerating scale. 

In practical terms, this means Industry veterans immediately recognized the implication: 

this isn’t just about making better survival products. It is another whole way of thinking 

of creation, production, to reusables.  

Survival Product Distribution 

 

It’s about making other Survival Product Outlets obsolete or join us.  

 



 

 

For years, the Survival war has been framed as a competition between brands and nations; 

companies and distributors. 

But beneath the marketing, most companies were fighting with variations of the same 

core technology. 

Improvements were incremental, at best, and led to price cutting for market share of like 

products under White Labels.  

Gains were measured in percentages of share of market in a fragmented industry. 

This changes the equation. 

If one manufacturer can deliver meaningfully higher efficiency, lower cost, and faster scale 

at the same time, the competitive landscape collapses inward. 

Rivals are no longer racing side by side. 

They are chasing from behind—on a track that just changed shape. 

 “Fundamental architecture improvements” are here at last and those who have seen the 

roadmap describe a sense of finality. 

Reusable Basic Elements were impossible—until they weren’t. 

Mass-survival product markets were unviable—until they were everywhere in one form or 

another, but inferior. 

The basic wheel couldn’t be improved, till it was.  Our company has a new half/flip 

wheel, patented l in 2022. 



 

 

Each time, the disruption didn’t arrive at all at once. 

It arrived unevenly, then suddenly. 

What makes this moment different is timing. 

Disasters have always happened to anyone, anytime, and anyplace! But with the size of 

global wars, human cause has created greater need than ever! 

Governments are mandating better survival solutions to disasters.  

Consumers are demanding affordability without compromising to everything they need 

when disasters strike. 

Survival industry analysis 

When competitors stop the same battle, the war stops being a war. It becomes a 

reckoning, a revelation of what has changed.  

Engineers are prioritizing reliability over expectations that can be dangerously high in all 

disaster situations that are unforeseeable and out of human control.  

Until then, the industry waits. 

Because if this technology performs in the real world, the way early data suggests, factories 

could come online faster—and existing ones could be retrofitted rather than replaced.   

The question won’t be who wins the Survival war. 

It will be whether there is still a war left to fight.  And, who’s still standing! 

SurviveIt2 LLC believes it will be standing for all the reasons stated above! 


